How to introduce the recruiting video
Set the stage for your viewers before screening the new recruiting video -- then press PLAY and be quiet.

You asked for it - we've got it! Tell the barbershopping story to potential members with this fast-paced, 12-minute invitation to sing with us. Barbershoppers young and old tell "why we barbershop," along with performances by top quartets and choruses that showcase our sound. Distributed at low cost, so guests or prospects can take one home to show family and friends, too.
Set the stage -- 
Take off your barbershop hat, your officers' hat, your years of accumulated knowledge of who we are and what we do. Take off your personal responsibilities of ensuring the success of a particular program, your devotion and excitement for the things we do together. As much as is possible, put yourself into either of these settings.
Just us guys
Your neighbor is having a summer picnic, 25 guests. You strike up a conversation with host's brother-in-law, a pharmacist in Racine. 
"What do you do?" he asks. 
"I'm an electrician," you reply, "But my real love is barbershop singing. Do you like to sing?"
"Oh, I used to in high school, but..."
"Tell you what -- let's run next door and look at this tape."
Civic Leaders - Mayor, Chamber Members, Local Arts Council Members
"Hi I'm Ev Nau, and thanks for the meeting. We talked on the phone about the idea of having a barbershop chapter here in Bristol, and I wanted to open our meeting today by giving you an idea of what barbershopping means to our members."
Press PLAY and be quiet
We Barbershoppers love to share everything we know and love about the hobby. To maximize the emotional impact of "Singing Is Life," however, resist the temptation to interject additional background info about the performers onstage. Yes, it's interesting that this guy sang in two champ quartets, and this chorus won so many times and so forth -- but it's not relevant during the viewer's first encounter with barbershop. Let the music and words in the video tell the story -- you can fill in the details later.
DO:
· Watch reactions carefully, note what appeals to the prospect
· Note any questions and reply, "I'll explain when we're finished"
· Smile appreciatively at the music you love and statements that resonate with you
· Immerse yourself and your viewer in the experience -- use your good TV, good sound system
DON'T
· Provide running commentary, trivia, corrections, etc.
· Distract from performers and interviews by introducing additional subjects
· Sing along or attempt to demonstrate every facet of the barbershop style 
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